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Prioritize
Find and connect 
with the
right accounts 
at the 
right time

Accelerate 
sales with the 
right message 

Delivered to the 
right contact 
in the 
right channels

Personalize Connect

Achieve More with the Right Strategy and Tools



Optimize Your Productivity 
with DB1S
Unlock the Power of Demandbase One for Sales



What accounts/people should I reach out to today? What were they engaged with?

Starting the Day with Prioritized Accounts
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Email Snapshots
Quickly Identify High-Engagement Accounts

Slack Alerts
Act Instantly on Critical Account Activities



Quickly identify and act on the highest-value opportunities using actionable insights

Unlock the Power of Prescriptive Sales Dashboards

103

Prioritize Accounts
Surface qualified accounts that are in 
the market for your products

Use Custom Filters
Apply filters like journey stages, intent 
keywords, and engagement metrics

Identify Key Contacts/Buying 
Group members
Highlight key contacts and Buying Group 
members engaging with your company 
for targeted outreach

Build Pipeline
Focus on accounts most likely to convert 
based on engagement data
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Custom Reports
● Enables sellers to create tailored views of 

accounts, activities and people 

Out-of-the-box Dashboard
● Accounts I Should Reach Out To Ranked by 

Pipeline Predict Score, Qualification Score, 
and recent engagement

● Accounts Most Engaged Ranked by the 
highest Engagement Minutes during the 
selected date range

● Accounts with the Highest Intent Ranked by 
Intent Engagement Minutes based on 
interest in intent keywords

● Accounts in the News Displays recent news 
articles for watchlist accounts within the 
last 30 days

Use pre-built dashboards and custom reports to align strategies and target high-value opportunities

From OOTB Dashboards to Custom Insights
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Automated Insights
Summarizes key account 
details like buying intent, 
engaged contacts, and top 
activities in real time

Next Best Actions
Recommends tailored 
outreach steps to maximize 
engagement and conversion

Efficiency Boost
Eliminates manual research 
by consolidating data into a 
concise, actionable view

Research less, sell more, spend more time engaging with accounts ready to convert

Unlock More with AI Account Summaries
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● Use heatmaps to visualize engagement patterns across 
personas and activities

● Highlight collections of pages or content areas of 
interest

● Identify website visits, visitor frequency, and location insights
● For known contacts, clicking the name directs you to their 

profile page
● For unknown contacts, use the Possible people at location link 

to find employees at the account with matching location data

Turn unknown visitors into actionable insights by mapping their engagement patterns

Deep Dive into Site Visit Intelligence and Heatmaps
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Understand the customer journey and tailor your outreach based on actionable trends

Actionable Engagement Timeline
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Spot trends and key moments where 
interest spikes

Pinpoint the content and campaigns 
driving engagement

Act on top engaged people performing 
high value activities

Visualize the sequence of activities and 
intent signals over time



Identify and connect with key 
influencers, champions, and 
decision-makers

Receive tailored buying group 
recommendations for effective 
multi-threading

Maximize pipeline creation and 
accelerate deal cycles by 
targeting the right personas

Strengthen outreach strategies 
with actionable insights on roles 
and engagement levels

Accelerate deal cycles and close bigger deals by building smarter, more effective buying groups

Multi-thread Across Buying Groups & Personas
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Use CQS to prioritize connections, refine outreach, and engage with confidence

Contact Quality Score: Connect with Confidence
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Filter contacts to focus on 
accurate, reliable leads

Prioritize high-grade (A+ 
and A) contacts for 
outreach efficiency

Streamline your workflows 
with CQS filters in list 
building, search results, 
and account views

Connect with confidence 
using insights ranked by 
recency, reliability, and 
comprehensiveness
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Streamline Actions
Directly send contacts to 
Outreach, Salesloft, and 
Gong without leaving the 
platform

Save Time
Eliminate the need to toggle 
between tools, ensuring a 
smoother workflow

Enhance Engagement
Improve productivity by 
acting on insights instantly 
within the same ecosystem

Act faster and smarter—integrate seamlessly with your preferred sales engagement platforms
Take Action on Contacts Seamlessly in 3rd-Party Channels
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Focus outreach on accounts 
actively in a buying cycle, 
reducing time spent on 
non-converting leads

Use intent data to identify 
high-interest accounts and 
engage before competitors

Tailor your messaging based 
on real-time account activity

Reach the right accounts at the right time to win more deals faster
Target In-Market Accounts with DB Intent
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The DB1S Approach to Sales Efficiency
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Align Sales and 
Marketing

Build a unified strategy 
where sales and marketing 
collaborate seamlessly to 
target high-values 
accounts.

Why Demandbase One for Sales?

Actionable Insights 
Powered by AI

Leverage AI-driven 
recommendations to 
identify and prioritize 
accounts, tailor 
messaging, and accelerate 
deals.

Empower Sales 
Teams to:

I. Focus on high-intent 
accounts.

II. Create personalized, 
impactful messaging.

III. Drive faster, data- 
informed decision to close 
deals more efficiently.



Thank You!


